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EEZLNTWALILLAR RV, 20 L) ZMELZHELMICT 572012, “THER” Lw
IEE, DLLREINFERTIMEIIOVT, RBERLEBR, [LOL)ICHEFEL, ZL
TED L) KAEFBEICBOTMNED T ARELZON] Lok & 2hi “TiEEm” K/
CTAREMNLMEEZRFTTLZILZ2EL T, FOEREERERAL, MaEHE2 7o/, ZLTE
7z, Z0 “WHER FIED L) CEEHETHRIELTCVWER], 2wl ok )ichk -
EVRARAEIEICBNTRLNEREDR, HLVIZEBENDZRED] Lo/ LIZET A5
FERHTHILIC k0T, BEMSS L CEERIICBIT L “MPER" OELF, 2vLE
FHEAEOE Y A ZBBEOD ) HIZONTOWL DRORELIRR LIz,

T U &I
T—Fr T4 Y ITHRIZBWT “WIBERN (Market Ordentation)” & FFiEN 22 BHIA SR,

L OFEZHFEFNIIOVTHEELRA, % (FR) oTEEREONE, BIUF0%
Bl ZEOWEEE2 2 FoTIT, FOWEIKE GERLZ-DIT1980FELDF D 5 19904E/122
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JTTHoV, L LaA s, “HHER” Vv FEEME, FRIEIEFLVWIOTIRE,
R=TT A YTDOTRI) T IVEHEREEFH BV, AL LEbTnizd, &
512, B. P. Shapiro 7% “What the Hell is ‘Market Oriented’?,” & \» ) X OH T [HBEREINTH
% Z & (being market driven) &, BEEMTHSH Z L (being customer oriented), THHENTH
%2t (being market oriented) & DEWAE ) BHDBONIIES vy, (HBE) HFERE < —F
FAYITEMEFTE), EFEOEVEHLLATIELZWY] EBRTWE L)L, 20HE
b, 1990 LETICIEL T LS BIREICHOBME L R SNb DT> BP0 TR L9,

FRCH b o T, “WHER” L) FESBATIEZICAVLR, WY S3hTw
HERICE, FRECOMETEHRPTELY, HLVIEENITORELIHELPIIRRLE
AU EZOSELVLEBMENEATVRINLTHELEZARELDTHA ) D LD,
TAVAV IR =TT 4 YUHIRB L PEBOMURT, »oTIEZICAVLRA [ A
SrFx)rrl e[V =7Y) 7|, DSS (Decision Support System) & 7> MIS (Manage-
ment Information System/ Marketing Information System) , SIS (Strategic Information System) & Vo
TZHEED LD IR EOHELOWMERTH LT 7 /a0l - DRECIDHDOHMETEY B S,
FNDBELIITAI I L o THOBRMI B2 EINZ L) L BFEOELZOTHAL I D Thb
L, RLT “WHER BERLITHEHZBRETHD, BFH, H5VEFEEENPIATAV
DFEELTHMY ANBIZRELIEE, BHHLZERD LABRELF TSRV LIEEZFZD
TH5HI) Do “MHERM L WITEBIVTFOMSIE, YOL)icEHRIN, ZLTEDL)
WCEMEL, FEFRSHIOCHTREZOP L Vo ZBIIRZRCENZVWETTHLEDSE L]
iz,

ZFOLI)BBEDIS, ARTRET “THEM LVI)BEOER, ZLTEXHrREOR
FHLXRPHRERFTTAZILEBLUTHLPICL, $72, FAOHEOBELZV LITHNB
STUERERTERETAZLICLY, KAWL RTWE “THEN” Ofted s vidEs, RE
PEEFHOHBTENCOWHRTH S PEERL, TRICL VAT HFHEICER LG L5
2% B “MHEN OPRELZEEIMTI LR AL I LITT S,

1. “TmiHER” OBEERAH

B, EBLEBIUHEZOBRTIE “HHER" BEDLIRIONTVEDTHS ) b,
20084 1 el ani: [w—r 547 BREEOHKM] (BOFHE - AHER - E5E—
BB - KEEEAE, BARBHEEEBEET) X, [HeEm e SERNE, Bk, B
B OB a2 —E0mNRE LTIRL DI L TERD | L LT3, SzEdcil, [98
IR L3, TR O LERFEREIEL, FATREZBICEZSZLTHY, “HHER
i, BESNEREEGPICETICERL, ¥RTAIETHY, £LT “BHRIE I,
B L CRE» OB T AL TH 0] LFHEATEY, 032070 r
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Lo TR ENLTHERIL, SEONMSHESCEERAYIVT 4, EBDI IV P XV,
AR~ a VORBEL VO LERICZFEFCEELF5 2L LT0ED, LT, 2O
FEOMEBI DICBELREZLLT, My =2V MOES LY X7 MBS [#RFR
FAFIZA] MY AT L] 28T TCnwaY, TNZELT, HBodsZICLATHS ) &
Bbhb A K. Kohli & B. T. Jaworski @ “Market Orientation: The Construct, Research Propositions,
and Managerial Tmplications,” (Journal of Marketing, Vol. 54 (April, 1990)) TiZ, Felton %
McNamara, Levitt % & &\ o 72 BEOLEY — A 25 [HHEAO a7 L0b7-<b Lk
THRELDLEZFZ, 1) EARICESE2 4TSI L (customer focus), 2) AEBEI NI~ —¥
5 4 ¥ 7 (coordinated marketing) , 3) WM (profitability) T3 V), Zhid “/EH (intelligence)
DER” & “FROLER ({R¥E . dissemination)”, Z LT “BuUEd: (KIS . responsiveness)” 7
LEALDTHEI] L LTWwh, ZHIZDWTIE A K. Kohli & B. J. Jaworski 119934 12565
L7z “Market Orientation: Antecedents and Consequence,” (Journal of Marketing, Vol. 57 (July
1993)) I2BWT, X5IHARALZRBERRL TS, BT, 20 A K Kohli & B. J. Jawor-
ski DRFDEDT, W ODPDEELMADERT AUH LRV LEIRBERI L AL LIS
L&I,

(1) A K. Kohli & B. J. Jaworski DE®# (“Market Orientation: Antecedents and Conse-
quences” 1993)10

Jaworski & Kohli iX, W { 20O XMBERIPLROML, HHERICITE T 3 20ERIELR
LTWwBELTw2, ZOETELIFED, by 7 AV AV MIHHEAREEER%E %
Bldbwn) ZETHB ESIE, T. Levitt % F. E. Webster Ir.® B#EZ H v, [HEEIEED = —

X L THETH S ZEOEREERIIOVWT, Py T - RATR Y MROMAOBEL PRy 7 FN
PaInE, ZOMBIEITHERNTIEI RV, THERDOEREERIIOVWT Yy 7 - AT XAV M8
BIATAHILICE ST, FOMEBDO A v N—IHIBOBLIZONTWL T, ZORBATOM
HLOWBHBERET S L, THO=— ABKICRIET 2 2 L TRICELDTHE] L
LTwa,

THEENCEIRT 585 2 OERICIE, WML 54 FI 72 (\HH) PETFoLhTw5,
WM 45 I 7 RACBI 2 HGEMCEE Y 52 ARICHEELERE, TP Lo
IV MTHBELTVD, ZOMEMN LRI 7)Y 7 METIGFERNTH LI L E2HIT5E&
DRELERTHY, IHPOIHHITT 2MRCBBESEFINLZVE LTS, £L
T, ZOWMBEHBLRSAFI 7 A0S 5 1 DD EERPEFIEBTH 22 & (connected-
ness) ThbLLTWb, ZORABLUVIARLEEROKE D EPBEROMENER L XM %
RES 5 LRI, ZDOFHROEBHLARATEZRET S L Tw5,

THEMICBEIRT 55 3 DEHRE, MBHEEL MBI AT 4 TH b, HoIC I, HBOR
AAt (formalization), 21t (centralization), ¥BFI{L (departmentalization) & V*9 3D DD



16 REXERFERERE £ELTF

FFR—1

Py ATV RAVD ¥k
@437 (IR L) v > @ERB2I Yy P AV
| D/ st O &L
WA Ry AF3 27 2 — i
@7y 7 ¢t O EHROAlE @I L
@i U DX " @EmomE T[] emsomi

[ Frdadid @57/ uy—0Wkit

HBE Y AT A

@b
@£k N O
| Tadulia
QI A 7 A

HFT) A. K. Jaworski & B. J. Kohli, “Market Orientation: Antecedents and Consequences,” Journal of Market-
ing, Vol. 57 (July 1993), p.55.

BERAONBRETHBELTVA, LT “BL” &, RE], HREGR, I3a=F—Tar,
HE, fF, FREIZHRETHINV-—NVOREZEDL, “BPb” 3, MBZEL-ERERER
ROBREOBE L BRRENDWEBO A NI 2MoBELEDLL, £L T “WMAL” 3,
MBOER TSN, KO ShIBMOBTHELERTAIENFTELE LTV,

{(2) J.C. Narver & S. F. Slater, “The Effect of a Market Orientation on Business Profit-
ability (1990)” & % “HiiEER" OILZHW

Narver & Slater 1, THENOTEMERESZ L LT “EEER" & “B%EE (competitor)
BT, B XU BRI (interfunctional) FIEE” 2 BT C\wb, ZDFRLO W T Narver & Slater
W, M"EEEm” &, ENEEICTTAEN BN EL & L, TSN (augu-
mented product) FEBANICAIET A 2 ENTEL LI, 2OENBEE L THICHEET LI L
TholELTwo, T72, [RFEHE, BHEELTHLREEZOIA RIREDT AT 3 v
I BB ERBEBET AT TR, EOMATHICBITLFESE ) o FELORET A0 %
EOT, BEEPZFOEE I LTHEELTWA IA MBIONEEO S 1+ 3 v 7 ik % HE
LTBRRITHER S 2] L LTEBY, 610 [HFEEE, 20F ¥y AVOTRTOLAL
TORFE L BENHOEGLZ BB L TBLEFH L] ERRTWE, L THFEZEN
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HET) C. Narver & S. F. Slater, “The Effect of a Market Orientation on Business Profitability,” Journal of Mar-
keting, Vol. 54 (October 1990), p.23.

LR, "SSFEEEH” &, FSEPTELBREOBRSHTF LBENSESFHTOWM O
B 5EA L EA, BIUEBEN 2B LMATHEBETLIZLEZEW®RT L] Lk, HREEENL
REICOVWTE, [“BeEEITRE” LiX, BHNEREO-OOERLMELAETHI LITB
FAAERBEOTESNH—THY, BEEON) 2— - F2— Y BITHTTOBFHT,
FOBEEDRO AMIEFEIET LI LN TELIITEIETHL, FNWZIZ, WFEET
HLLEEDCPLRAERBIIBELTVIWIREEADL, BEREORD LMEDEIEICHEENICE
B2 L5 10T 5<ETHS (Porter 1985) | BB LTV 5,

(3) B. P. Shapiro Wi&4 (“What the Hell is ‘Market Oriented’?,” Harvard Business Review
(Nov—Dec 1988))12)

B. P. Shapiro ® “What the Hell is ‘Market Oriented’?” (2351 2 HiHEMICET % AL,
Narver & Slater Lt RILTH 5, L LLadS, HGFEMTH L0 OBEBFROINEHEL D
BEICELTCE, [ROMREHCZOBREFAT 20103, BREERIE, THHRE, BE,
=TT VT REDKRETBATEREL, RADEFELLY V=7, HEHMADAL Lo
2 RTOLEOHERICEELZTNER L] L LT, TRENTH L7010, T - B
ERROKANNEETHD L EBAL T B,
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F7, BRAAETIIEEEL, TRTCOAFURLTHREL K- PIT /A LAD, B
BEOVARY ABER EOBHREBBHCHC LI LTWEY, ZREZTTERTSTHS
LHRTWE, ERERER, BEELAEEDOLIANIERRYEY, BN b0 EHEL
TWB/PEEERPHEL TV SHBEZEIIR>T, BEH{IEPLETHLEL TV D,

X5, [BF5L, BREBIUEMBP Y - CRIIREBELTWEALIL, ELTIEED
IR0V T L HoTWD, BMERPRED DAL, HLHE—HIHAEETLILIZL-
T, BEMRLEGZFTA VT2 TELEIEL S| Ly, HHENTH L7:0IFHEE
CEEELTVAHBOHUZORRSCEREPRMENE ZEPLETHLILEZERHL TV S,
v—=ry—ilkoT, HOWMENE, H2VIIMYENS) O “THEN” kL TbERirI LT
DY, BNBEREPFTH B LHBITNE,

(4) G.S.Day DR#ES

G. S. Day i, % D%EE The Market Driven Organization: Understanding, Attracting, and Keeping
Valuable Customers DT [“THIGERENAEIEE (market driven organization)” T3 57021, %
KHLERE LT “BEREOAL” “GeiiteoDMEELREN” £ LT “edsIl L%
WREICT HECE MRS (configuration)” D3 DDERVPEETHY), INL3IDDEZRLFHEL,

HMFE—3 MBEROERRE

BT

AR AR AL

HEROLEEN
- BN AR~ DB

EHEINT -

%ﬂé&ﬁﬁ . %j‘ﬁk ?\/X‘i‘.&@—‘ﬁ’]’i ﬁ@ﬁ@ﬁg%ﬂﬁg Ly

’ RSB BEOU, MHT2
E) fE7

- T ERRE )
- IR BPRRESERE
- BREEEY B E RN

Fw R SEE ST
WA Ya-Y. S FAE, ffkdE - EEGE - BREER [HIFRER oMG—iHr o % 2 % 8
LR oOBMEE) FAEE, 200548, 7 H (George S. Day, The Market Driven Organization: Under-

standing, Attracting, and Keeping Valuable Customers, 1999, The Free Press).
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BEIETWL DDA SN MBERPINLEZHETA] ELTWwE, LT, ZhbHD
BEEMWETOWC, TRUZEEZEBL, B3, ERETENEIL R 5] L)
zLTwa (RE—228H),

Day DAL, TOEEDI A MVBIUEOME> TWBEED [HIHEREE (market
driven) ] TH B 05, MBEAMELRETOEREVED L L VKL D 505, %< OWEE
A% Day O % iV CHBEMOXEIIZE 21T o T\ 5 Z &, Day FiBERAPFEICET 558
—ANEBTHBILEELDOREVFDDOTVLI DL IRFTAMENH LRBETHS, &2
. AT, Day DRMBICHITHEMOERE L HERE LT, TOMBOIULBET LN TV BT,
oM, “THERT R RABSEE R LRSS LTIRAT, TORBERERLTY AR
LV ODELET B, |

Doz ehs, “tigEm OR2AY, bLIGZOBRDLVEIERTZHEIIT LD TA
Y, RDEHIWBERbRS,

O “WmHER L, AMEROREzEoOZILTHY), FRIIEEENTHL I LM,

BAEEERNTHLILIROONE,

@ “WEEmT X, AEERTH D L FRRICHBATICBY T, ZONEERS Ny T - TR

VAV NOBBE AT HEMBBIA Y AT A% o T RITIUTHEEEL 2 v,
® “TBEM” THHZDIE, MOy 7 <2V AV PO - £EB L OZFOBS5S

BEREREERLL, TSRS AT AT OB TWRITRIE R L R v,

@ “TEEN” THELOIZE, BB X2 ch{, $FTIERF/FRICV LT B

ThBH T ENRD NG, |

2. “mHBER” (CBY 3RO

BROFELGHRBEOEHR 2V LIEIERPOMALRTROL ) IR 2D TE S “TEE
" Tidd b, ERBOEBOLNVTIE, RZLTERETOLERLEENHEERTH Y,
FREFENCHWEELTWEDTH A o 0O TH [v—4r 714 v 7] 2 [EEEEN]
DEIZ, REICE-TIE “TTREM VI DORBEETH Y, ERIIZEAKDO Y AT AICK
BEhCwihro/zl, “MHER” LS00, BLEWEERE Er TN c~—7T 1 ¥
TEHPITONTWEDOERNMTAZLIMAD D, TR AHH), BEELREREERA-TI LI
%BELY TR T AV M, Shapiro DFEXD & 12 [T “THEER” THs] LEW
ARG, ALE TFEER 2BRL TV EVREE VS RREEICT AL L LH b,

ZDX)REEIIONT, FBOWMEELLR, Z0oM%  OWEED “HHER" OBRRE
LUZOBR (ER) R EEOVWTERHEERA TS, FNEDORRNLIFEERFT TS
L2y, “HHER PEBHETED LS kb, FLTEDL) ZEE (EE) T
DVTWEDPEEFETHI LITLI, '
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(1) A. K. Jaworski & B. J. Kohli ® “Market Orientation: Antecedents and Conse-
quences,” (1993) 1

A. K. Jaworski & B. J. Kohli I¥, 19904F® “Market Orientation: The Construct, Research Proposi-
tions, and Managerial Implications,” DXD AT v 7O e LT, [OhEn 2O, B
DEELYIHEERNTH L0, OHBEMIREEB I VUEERE ER) KDL 2l
B RITT 0D, QWBHEMEERER Gl LOFBUOEEREERIEFL T 2] &
Vo BRI D T, RO X)) RIKELE W T, the Marketing Science Institute & the Dun and Brad-
street Million Dollar Dictionary ®10004L7 SHIH L, T %1E7:2060~ — 4 5 14 > 7 #kF £ 187
DI —r 74 v TMPICHABE 22, 2220FLHEMTHSEE %57 (Sample 1), 513
Fhe, COFYTNITLBERE 7 D AFER T 572012, American Marketing Association (&3
55BN H000%HE TV AMBL, Tyy—b2%kD, 2300RIE %15 TC (Sample 1I),
DM AT 2720

BH1. by 7 =2V PHFTHBEMEARRATIET L3 L, 1) THIER (intelli-

gence) DEIE, 2) BHEHE, 3) HEOBBRMIIET S,

B2, by 7 <A IVAV IOV R BEIFPBEINTIEESLIEIL, 1) HHEHRDOA

&, 2) WIERE, 3) MBOBBMERE &2,
3. WAEoa 7Y MAEEREETSELE, 1) THEROAE, 2) BRI

%, 3) AEROBEEREK RS,

IKEi 4. EMEORETOXIMRITNITTRVIZE, 1) HEEROAE, 2) BHRzE, 3) 4

BOBBMIE k5,

KFHS. ARFBENETEL21TL, 1) THEROAE, BEREE, NSO T7TY4L Ytk

<&, 2) RICORTEIEE %,

6. EHEFRBINTEISI1IL, 1) THBEROAE, BFHREE, o074 vV idk

Kby, 2) InOETEIREE S, ‘

R 7. HMMEAEENEE L 213L, 1) WHBROME, BFHREE, SO T, v idk

Kb, 2) HIoFTERIEE 5,

RS, BHEELFML, 25252 123 LT, B E2EBICL-ERNOEKFENS

JRIEEWIEE, 1) TRERO8IE, 2) BHREE, 3) ARomREisgt s,

RH 9. MBOTHEROEEVTRHINEENIE, ZOEERE (ER) BETs.

RF10. WHEMTHNIEHHIEE, 1) HEROFF, 2) EXBOMEBNZ2I v P A Y

MIEE 5,

RER1l. WHOWARALFBENTETZI1IL, THFENEEERR EE) OBRIEMI RS,

RE12. BwEVEATHETTHI3L, THEREBERRE R OBRIIHE LS,

K313, BESHOMALPBIENEETA1IE, HEERE FERE R DBERIEEHE<

%5,
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ZORER, DI ODFEFICOVTIE, MPEMWGETo2] & THENEEHRE] 020
DERIZBEBR L2V OPDENERVT, BROMBEMERET S I LARBE N, Bz
i, THEERCETA Y 7 T2V FOBAOCE] &, HHERONEIIEELS5 2T
WBELHLL, TR0y 7 - <AVAY D) AT EHE] 13, BHROAEPLEBIITLALEE
252 TWRWVEI RN, BBHICEATT 4 TREERSEZTVWA L) Bol, INLOER
Do, o, [y 7 <R VXY MIREERICREBN TSR OLEN 2 #FKN L CTa#
THRETHY), HHREBCWEIAZIOEDDTHEA, by T IRV AVINEFOY A
PREET AT L BN o725, BEORIFOZICHEBMIIFIETE R V] LHEL TV,

T/, REBEEN 2y 7)) 7 PR BXU [BHRO®EE] CoWTid, BN Z
3y 797 MIBEROGE LHBOBBE LT AEmCH Y, IhiE, WHILTAHEMOMEL A
WHHEREXAF LAY, BEO—XRHRERET H720IMOHM LB L TRI» %2179
TERLBEVEVIEFHEZTELLDDICR o7, FLT, [HMBAOKEU2E] 122oWnTiE,
FNNHHEMERETARBRICBELZEPHADOY VIV I DXEINL Z Lo,
FYIVITR, 20 [#UDE] EBAOHROEELREL, ThAMHEROLEICE
FoTWLIZ Dotz —F, ¥ 7NITHE, [KU2&] &, BHROERCIEKGEZV
LHCRONBN, SERMNLHHEEMCEERLTWAERKES BB L Tw5,

B, BEMERCHELOMBHBEL Vo ER*EBIIRHERICHEME G I TnE LI %
MY, LOHBEANTHLEIICHY, YA TFLAOTHA AHEEREMIKE &8 %
R72LTBY, “ELW HB> A5 A HEER, BROWNE, BHROEREE V) 3200+
TOERZRETAEMIIHo/72L LTWE, TOWMADY Y TVREOERL LT, BERIE
B 5 [Ehb] IHEERITT e LTS, 22003 Y FVETELOERENR
bz, FNE, 4 0TIV TR, [HEMb] i, BHROEEB L OBBMEIZOVWTRAY T 1
TV, NI T, [Ehb] EBROBBICELTAY T4 Tl nw) z LT
H5b, %LfiWﬁwJia%a@ﬁ/7w1%m%ummuﬁﬁtfm&w;5f@oto
W=V EERT S Lid, BEOBMIGH LCHEZESHIC LRV, L2 Leds, FhiE
PizF¥F4 ¥ annid, rfﬂrfﬂ?x BEFON—NVEETEETEREMD “HIH DM (market assess-
ment)” DFERD7=DIHEET 5 L) ICHVAITREIBVEV)IZLTHDL, ZLTED L)
BV —VIZEROGELRELLY, BEEOAMPLHHEMIET2HRRVHILE RO, L
NixnweaBRTnw5,

—%, KA 9D LIBOFFERFE (EK) LEEBIIBIT2MHERMOHRIIONTL, &fF
MIZE-T, ZOHE (ER) UMM (udgmental) 7B % BV TEM S N2 E, HHE
FIIHERRE (B8 CAX(ERLTWAI L SERTELY, WEY o 7TICHT5 L) B8
WRREL VI GE, THEMIRR CGER) CHRLTWRVL ) Lot HEL T2,
TRIRDWTIE, [FFELIC, WHEY 7 3EE (ER) OBULREBETH L0 L) 2IEFH
FETH 2, 212, MHEAPERECEs TEVWTE Y 2 7REBU>VWTwWEEtwvnaiz k) 7,
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WY 2 7T A HBEMOYRIZZT IS AWEENFSE L, ZOWFED X 5 % cross sec-
tional ZRFZETIHWZ 22 L3 TER W] L LT, BE (EH OBEICIT B2 EZFwv
THONTERERL TS,

CHIZE T, TBREADOHEEE~DITI v b A Y FOFRIT, KHITRLTIHEN, HEE
MIFERER L MBERBVOT 5 0IZRLD, THO-— AL HFE AR TH I LITHLT, K&
HZ1Oo0MBHLRFRIIBLTOWLIBREEZRELTHELITHLELTWE, T/, HiGEN
LR (ER) L oBRICRATHOBAL, BEoit, 727/ 0y -0l T 5K
DMEEE, HMEMICIAZEIICZ LT, BRIIPSIBD I O2DEF—L—F—DENDFTHEINS
bDOE BT HELTWVDS,

(2) J.C.Narver &S. F. Slater ® “The Effect of a Market Orientation on Business Profit-

ability,” (1990)16) »

J. C. Narver & S. F. Slater i3RZH LT, #NF T [WIEEMICET 2 H% % EEEIFEY
¥, FERE (ERB) ~OFOHROVATIT A4 v I GO FLEL P o72] L) I
Mh, FRUREZBEFEM ETHERN L OBREME L, “¥mGENIBEE I T2 ElL
ToAMAE % % D R RE ORI EMICEANTEELLZOD»” 2HFEL, THEMEFERR GE
) COBOBEINLERET, RESNAHREREICHOPIT A L2To7,

ok, THgERE, EEER EHEFEEEN, HMEBRNNAEL W) 3ODTENERLE,
BEHHASLIEEENO 2 OB RIEERELBE T2 1 R UBETH ) —2E2 s, 03D
DITEINER & 2 DOREBEIIMAWICERELZBERICHL7-0—, 5O00EXRE4IEHIHEERE
THAMIETEETH 5, 20 1 RTEMECBNT, 3OOFHNERLE 2 OOREERIT, Ma
MICEBICEIR L T a ] LW HRFE LT, EEFRININGE L &AL T 5720121, 208
AR O 72 OB I BB L B % A LR i hid e s v e £z o,

AT D, O IBEMEOEIELHLT 27012, KL LT T oGBS
BRT 55 00BREZZHH O IEREEZHARL, FNEBRBN~—7 74 ¥ IR0
BUCEEAT T 2L, HEBMLTD 5070 SHICEVERESNATER, FTELHFHEL
DM ELEHAL |8 L TR TUOER SN, TIOEE LB, 03 b, IADLEVEEL
BIX3T, FNbld, 36DEENEMEE, 0BKELEE, SIOWMEEE, 2L T320
WHEETHo 2,

Z OB TIE, SBITR LRSI L2225, (EEEH % ROA (relative return on  invest-
ment . fBDOTRTOBEFHFO ROA CEE LZBEPSBRENDFOEENRNH LS XV MC
BIT5SBUDROA) &L, MVEHE 1) WiHER, 2) Z®3IhHmHER, 3) BEWFo
NI —, 4)WEEZEDT—, 5) WEBEOEFHE, 6) BAOESE, 7) THREE, 8)
Fr/aY—0%bER, 9) HXHUTIEEE, 10) I A e LT, TARETHELZ,

ZORER, LER - FLERFEOWMG LI T, ZL0EEIHL OO0, HHEERIINEED
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BERRERTH S L) RFEORAE IR T AERE ko2, /2, IR MZonT
b, MOEFESBECNBZMOBELRRERTH LI EE2RLZELTWS, Thbb, E
i ELEROELLNEETD, THEMIE Y L HM S 2B HEIE, BV ROAZRLZD
Tholzo ZOM, THEEELBEVFONRT—Z0VTIE, HOOFREBY, AHF14THA
a7 ERL, L)DFLEBESHH BT, BWFOT—1E, PRYVBVURY T 1 TORK
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